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A Real Estate LOVE Story…of Sorts! 

I want to share a story of three coaching clients with you.  Each coaching 
client is working every week.  

The first client was heavy on the phones, calling after letters received by 
out-of-state owners in his area.  On our appointment, I asked what he 
was doing and he said, "Hitting the phones." 

In talking with my second coaching client and checking on her success 
with her time-blocked phone work, she said that she was "getting listing 
appointments." 

I felt unsatisfied as I called the a third coaching client to follow-up on his 

activities.  When I asked what he was doing, I could hear the smile and 
passion in his voice.  He said, “Well, Walter, I’m building my estate, 
preparing for the futures of each of my children, and changing the lives 
of my clients." 

Three clients: one hitting phones, one getting listing appointments, and 
one building a future and life-long affiliations.  

Attitude and perspective were the differences.  It is hard for me to teach, 
but clients who “fix” their attitude do much better.  I give them the 
greatest of tools; I tell them what to say and when to say it.  I help them 
overcome every objection, and I help them organize their lives.  When 
they understand what the light at the end of the tunnel looks like, they do 

wonderfully!  

Money is not about having "more stuff."  Money is independence.  It 
liberates you from want, from work that is drudgery, and from 

relationships that confine you.  It allows you to help others, follow your 
dreams, and spend your life the way in which you want.  No one is truly 
free if he is a slave to his job, his creditors, his circumstances, or his 

overhead.   

It works for me.  I don't coach and hold people's feet to the fire.  I give 
them advice and tools to empower themselves.  My experience provides 
security and peace of mind.  I feel good about my work; I am changing 
the lives of people. 

So, do you want to create a little love?  Find a way to change your 
perspective.  Find a way to understand how you can change the lives of 
your clients and of your family.  You’ll soon love your “job.”  The choice is 

yours today.   

 

• Download this printer-friendly version of our newsletter in PDF 
format 
 

• View Archived Newsletters by clicking here. 
 

• Are you thinking about hiring Walter for your next event?  Click here.  
 

 
 
If you are receiving this issue as a forward and would like to get your own
free subscription, click here to sign up.  
 
 

OUR COACHING PROGRAM 

The very best athletes, entertainers, and business leaders all have 
someone in their corner whom they can go to for advice, leadership, and 
teaching. Unfortunately, the average person has no coach and too often 
allows himself to be influenced by those who have never achieved high 
levels of success. 
 
With nearly thirty years of real estate experience including record levels of
high real estate production and creative business systems, Walter 
Sanford offers personal coaching to a select group of clients each year. 
Why not make 2012 the year you start enjoying your career, your family, 

and your life?  We have a few spaces left in Walter's personal coaching 

 

 

SIGN UP!  

 
 

 
WALTER'S  
BLOG  
 
 
 

 
Click here to sign up for your FREE dose 

of Walter Sanford!  Complete the quick 
sign up to receive a direct link to new 
thoughts directly from Walter’s blog. 
 

 

PRODUCT OF THE MONTH  

 
For those of you who want to increase 
your systems for production, take an 
immediate discount of 35% off the cost 
of our books and software.  

Call Cyndi at 800.792.5837 and be sure 

to mention the discount offer.  Also for 
those of you who book Walter during the 
same time period, Cyndi will reimburse 
you 15% of product sales at your event.  

 

 

BE AN INTERNET STAR  

We hear many times how our seminars 
or systems have changed career paths, 
and we’d like to share your positive 

experience with others.   
 
Please email a video testimonial to: 
cyndi@waltersanford.com.  
 

 If the file is really big, feel free to use 
www.sendthisfile.com to send the file to 
Cyndi, and they’ll email a download 

notification link.   

When we post your video to our website, 
we’d like to thank you for your time by 
sending you a copy of “Beating the 
Competition Every Time” so be sure to 
include your name and full contact 
information! 
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program.  Please call me, Cyndi, at 1.800.792.5837 so that I can arrange 
a phone appointment with Walter for you to see if 2012 may be the year 

that you take your business to the next level.   

  

 

 

 

  ASK WALLY  

 

 
Question: 
 
I just moved to a new town and got my real estate license after being in the mortgage business for the last 
10 years. If you were starting today and didn’t know anyone in your town, how would you prospect? 
 
Answer: 
 
No money?  Calling expireds, FSBOs, out-of-state owners, people renting homes and condos in your area, 
tenant occupied listings, and your sphere of influence. 
 
Little bit of money?  Do the above with direct mail and website destinations describing the value you can offer the above 
demographics. You can also host seminars on topics that are of interest to buyers and sellers. 
 
More money?  A customized website that specializes in developing leads. 
 
Lots of money?  Direct response advertising, a radio show, and hiring me as a coach. 
 
Hope that helps! 

 
 

 

Walter Sanford was one of the top real estate agents in North America for nearly thirty years, and now, he is one of the most 

requested speakers, trainers, and coaches. He has authored twelve systems and books on checklists, pro-active lead 

generation, affiliate lead generation, plus others mentioned in this article. You can hire Walter or buy his products by visiting 

his website for more details at www.waltersanford.com, by calling 815-929-9258, or emailing Walter at 

walter@waltersanford.com.  
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